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The client  

We are working with a consumer healthcare company active in the medicated, topical pain relief 

market. To support the development and delivery of next generation pain-relieving, over-the-counter 

(OTC) products, there is a desire to identify companies that have launched or are close to launching 

novel or innovative offerings in this space. Our client is interested in collaborations with such 

companies to leverage the strengths of both organisations to increase the availability, variety and/or 

quality of pain relief OTC products.  

The search 

Our client is actively seeking partners with topical pain relief products approved, or close to gaining 

approval, for OTC sale in any EU market (not necessarily every territory).  

Ideally the product will: 

• Contain a medicated active (e.g., NSAID, or other analgesic / anti-inflammatory / anaesthetic 

approved for use in OTC products. 

• Offer an added benefit over currently available products, this could be in terms of: 

o Efficacy 

o Novel combination of active ingredients 

o Added sensorial benefit (heating, cooling etc.) 

o Novel mode of application (to support e.g., easier application, reduced mess etc.) 

o Additional consumer benefit (e.g., clear formulation, longer lasting, end of life 

indicators for patches, non-greasy etc.) 

o Other 

Any formats supporting topical application (e.g., gels, creams, patches, rollers, sprays, ointments etc.) 

are of interest. 

Out of scope: 

• Non-medicated OTC products (i.e., products containing only naturally derived ingredients). 

• Pain products not for topical administration 

What the client can offer 

Our client has an established customer base and global processing operations.  The company can 

provide significant resources to support partners, and would consider a variety of ways of working 

including licensing, distribution deals, co-development (to support final stages of development), or 

funding to support regulatory approval in markets of interest.  Please provide details of any potential 

technology partners or products of potential interest to network@strategicallies.co.uk 
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